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American National

Purpose Driven Life Insurance
This client piece provides ways families can use life insurance, how much coverage is enough and some of the types of
insurance. It's a great piece to cover the basics.

Signature Performance IUL
Get an overview with this Insurance Agent’s Marketing Guide to Signature Performance IUL.

Corebridge Financial (American General)

Did you know Corebridge is a 100-year-old business? - Explore their roots and milestones in this new video.

Offer your clients protected growth
Consider the new S&P 500 Performance-Triggered Account in The Power Series of Index Annuities. It offers clients a
preset rate of interest that’s “triggered” when the S&P 500 Index returns 0% or higher.

For example, if the performance-triggered rate were 7.50%, this new account would:

e Guarantee 7.50% growth in flat or weak markets.

e Protect principal in negative markets. Clients won’t earn interest in down markets, but they won'’t lose principal
either.

e See the sales flyer.

Annuity Updates
Read the November 2023 issue, including:

e Introducing Contract e-Delivery e  Product Offering in Idaho update

e  Suitability Program Enhancements e New S&P 500 Index — Annual Point-to-Point with
e Elite Producer Compensation Program extended Performance Triggered strategy

e Various states adopt revised NAIC Suitability e Individual Retirement Service Update


http://www.uuinc.com/news/AN%20purpose%20drive.pdf
http://www.uuinc.com/news/AN%20signature%20performance%20iul%20mktg%20guide.pdf
https://players.brightcove.net/1049394764001/F3EW7PIq9_default/index.html?videoId=6339922077112&utm_source=sfmc&utm_medium=email&utm_term=watch-video-btn&utm_campaign=a-new-name-video-aglc202242_11142023_life_agt_iae_awa_ann_life_othr_ss&utm_id=7378984&sfmc_id=283579706
https://edge6sun.jaggedpeak.com/merchantUploads/edgeSunAmerica/S&P%20500%20Performance-Triggered%20Account%20Sales%20Idea_I6501SL1_0623.pdf
http://www.uuinc.com/news/Corebridge%20annuity%20updates%20nov2023.pdf

Genworth Financial

In-Force Rate Action announcements:
e Wyoming: Privileged Choice Flex with 1% Benefit Increase Option and Reduced Covered Percentage Option
e New Hampshire: PCS | and PCS I, Choice 1 with Lifetime Stable Premium Option
e New Hampshire: Privileged Choice & Classic Select with Flexible Benefit Option and 1% Benefit Increase Option

Integrity Life

Increase revenue now and improve generational retention

The tax impact of assets left to beneficiaries can either ruin or build generational asset retention.

This video will show you how a pre-sale & post-sale question added to the annuity replacement sales process can help.
You can also download this flyer.

Timely Year-End Tax Tips
Need a reason to re-visit clients? Consider year-end tax topics. Access timely action items.

Lincoln Financial Group

Understand state regulations in a new LTC landscape
View the latest video that summarizes changes to the LTC landscape happening at the state level.

Weekly Market Intel — See the latest insights.

Lincoln Leader for Life
Read the November 27" issue, including:
e The Future of Payments is Online e DCA 10% Fixed Account Enhanced Interest Rate
e Enhanced Underwriting Program Program for Lincoln MoneyGuard Market Advantage
e 2023 Life Insurance Year-End Guideline

Lincoln Leader for Fixed Annuities
Read the November 17% issue, including:
e  Submit apps electronically
e Holiday hours
e Important year-end dates
e Rate lock update

Reallocation notice update
Ready to Sell Lookup
November forms release

NAIC training required: new OK

MassMutual

Record dividend payout for policyowners

MassMutual is proud to announce an estimated 2024 dividend payout of $2.2 billion - the largest in company history and
the 156th consecutive year the company will pay dividends to eligible participating policyowners.

Learn more in this press release.

Help reduce the DI gap

Although Group Long Term Disability can provide important basic income protection to employees, the level may not be
adequate. View this new video that not only shows the DI Gap and how to reduce it but also the potential limiting features
of GLTD and the benefit of owning supplemental coverage.

Protecting and building your client's future
Investing in a bond fund and purchasing whole life insurance are two very different financial decisions, but they can both
help secure your clients' retirement. View this brochure to learn more.

A bridge to retirement for the young and wealthy
Many young individuals who are financially successful are focused on ways to retire earlier than the conventional age of
65. Because of their early retirement goal, some view qualified plans as too restrictive and may be focused on tax-


https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4WYFlexR4v2.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4NHOBLSPOR9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4NHCh2FBOR8.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://www.youtube.com/watch?v=7IWI6ULFGek
http://www.uuinc.com/news/Integrity%20now%20and%20later.pdf
https://www.accessful.com/pdf/CF-24-0016.pdf
https://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/Video/6331823686112.html
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://cdn1-originals.webdamdb.com/13193_106977838?cache=1590175294&response-content-disposition=inline;filename%3DEven.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTA2OTc3ODM4P2NhY2hlPTE1OTAxNzUyOTQmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWUlM0RFdmVuLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=kwfBG8n4MoVZLibNKoVxMIAdaJQARbvAJ6qm2O~a60V17VSoeC5d6BOfiwMxvnCVpxjO1-hTR0~ByhgaYFIb3M-ZBCitjZBla5kDPkpZYjQWPO76wFcSx~szZrrBaqBksTe0OeeZZkGgz~0Yb3u77Dv~-sfA-1QHaV7ZBOO7YFXRUzzPC5J6T4bGpnnPMTXnNQkkj9Mo8Mvr6hxsRCDrDCS1D5r8YvGbrvXdPl85r~5r9Msz1mVr8jSeksIO0URSDmEmLVTnIA5Igm69Y-Et82zcGcyxCJSzQSF51y2tW5b0B034feDdeBt-5I5L-DUZ5-NvGp74clAJFJJesH-H5g__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
http://www.uuinc.com/news/LFG%20annuity%20leader%20nov17.pdf
https://www.massmutual.com/about-us/news-and-press-releases/press-releases/2023/11/2024-dividend-announcement
https://vimeo.com/881796294/75562c2f22?share=copy
https://fieldnet.massmutual.com/public/life/pdfs/li7145.pdf

advantaged sources of retirement income that can help build a bridge of steady income for early retirement. Check out
this Advanced Sales Strateqy.

Mutual / United of Omaha

Express Newsletter
Read the November 22" issue, including:

e December 13" Tax Updates webinar e  Optimize client's existing Disability coverage

e |ULs can provide LTC solutions for your clients e What does your income mean to you?

e  Protection for Grandparents and Grandchildren e  Prospect new Critical lliness clients with this new
e Long-Term Care Awareness Month webinar recording postcard

e LTC inforce rate increase e The Value of Critical Advantage

The DI Download

Read the November 2023 issue,including:
e Determine the Right Coverage - factfinder
e  Return of Premium Rider
e Social Media content to aid in conversations with clients

The LTC Download

Read the November 2023 issue, including:
e Updated product guide
e LTCi claims process
e Sales Idea: The Cost of Waiting

Inforce LTCi Rate adjustments — See the adjustments effective February 1, 2024.

Protective Life

Classic Choice Term now offering lower prices — See the latest reprice announcement.

Indexed Choice UL
A straightforward IUL with expanded competitive performance. Explore it here.

SBLI

AcceleRate: A more reliable accelerated underwriting experience — Discover it here.

An affordable insurance solution to safeguard the future of your client’s family - Hear what SBLI offers.

Symetra

Chronic Care Advantage Rider: Relieving the financial burden of chronic illness
Six in 10 Americans have a chronic disease. Four in 10 adults have two or more. Chronic disease is the leading cause of
death and disability in the United States and driver of the nation’s $4.1 trillion in annual health care costs.

Symetra’s Accelerated Death Benefit for Chronic Care Advantage Rider can help clients offset these potential costs.
Available on the Accumulator Ascent and Protector IUL products, the optional rider offers either a 50% or 100%
acceleration of the policy’s death benefit and a monthly payout option of either 2% or 4% if the insured becomes

chronically ill.

Read the case study to see how two clients utilize Symetra’s Chronic Care Advantage Rider to help improve their quality
of life, get protection from unexpected health care costs, and continue to leave a legacy for their family.



https://fieldnet.massmutual.com/public/adv/pdfs/as9016li.pdf
https://fieldnet.massmutual.com/public/adv/pdfs/as9016li.pdf
http://www.uuinc.com/news/MOO%20express%20nov22.pdf
http://www.uuinc.com/news/MOO%20di%20download%20nov2023.pdf
http://www.uuinc.com/news/MOO%20ltc%20download%20nov2023.pdf
http://www.uuinc.com/news/MOO%20ltc%20rate%20adj%20feb2024.pdf
https://finpro.protective.com/about-us/news/life-insurance/product-updates/2023/our-latest-reprice-of-protective-classic-choice-term-112023?utm_source=el&utm_medium=email&utm_campaign=PB0097&utm_content=11152023PBCCNAPLNA2339&utm_term=CPRLI000000004063
https://finpro.protective.com/protection/universal-life/indexed-universal-life/protective-indexed-choice?utm_source=el&utm_medium=email&utm_campaign=PB0108&utm_content=10172023PBICNAPLNA2238&utm_term=CPRLI000002047712
https://www.sblibrokerage.com/accelerate/?utm_id=accerlerate&utm_campaign=accerlerate&utm_medium=email&_hsmi=282499453&_hsenc=p2ANqtz-_yxu2yH8oZndNTOR4xtyVNvNTSi7b_IDAyG378bBjT17PC3ZHaDaW7Vlok__4nTADhvPX3FJcXGAr2eae_yMcJXQLnMQ&utm_source=hubspot
https://share.vidyard.com/watch/p1kmpjAok5cpJhxNb8b1CU?&utm_medium=email&_hsmi=282874522&_hsenc=p2ANqtz-_pKjfCFLYpLyt-YqlytEFvir6aKlWIQSS-O2p6BOqBF8mU462tj8rDWyx8D3QQIQPAFRgcnBRspuN21Vi6WxUzp2JjOw&utm_content=2&utm_source=hs_email
https://symetra.bynder.com/m/2e967bac48cbebb1/original/Case-Study-ADB-for-Chronic-Care-Advantage-Rider.pdf

Transamerica

Early Term Converstion - conduct a policy review today
This business-building opportunity applies to new and in force Trendsetter policies sold after May 6, 2017. Eligible
policyholders will be notified with a mailing in December.

Schedule a policy review with your term clients to start the conversation. Extended early term conversion benefits offer
some different product choices, including Transamerica’s industry-leading IUL.

Get full details.

Build your business with Long Term Care — Watch the webinar replay.

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186
(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787 www.bsibroker.com
BSI does not offer variable insurance products.



https://www.transamerica.com/term-toolkit?utm_source=exact-target&utm_medium=email&utm_campaign=20231109_earlytermconv_3156309_bkg_c1e3_product&utm_content=3156309_getdetails&SubscriberID=21187126&MID=523010189&SubscriberKey=0034o00001hdQryAAE&BatchID=15002&DataSource=Early%20Term%20Conversion#additional-resources
https://event.on24.com/wcc/r/4384116/D0E508F97A4ECAE2959143EDEC4F6D97?SubscriberID=21187126&MID=523010189&SubscriberKey=0034o00001hdQryAAE&BatchID=8003&DataSource=BKG_IUL_Agents
http://www.bsibroker.com/

