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Discover Palladium MYG MAX 

Palladium Multi-Year Guarantee (MYG) MAX is a single premium fixed deferred annuity that mirrors the structure and 

benefits of our base Palladium MYG product—but without the 10% annual free withdrawal feature. This streamlined 

version is ideal for clients who don’t need immediate access to their funds and are looking to benefit from higher interest 

rates. Learn more. 

 

Smart Start Accumulator Series – Learn about these new annuity products. 

 

Annuity Products – See the annuity product portfolio. 

 

 

 
 

Simplifying CI Claims  
Assurity has improved their Critical Illness claims process! Watch this short video to learn the recent changes, including a 

single form for claimants and the addition of a direct deposit form. 

 

 

 
 

Annuity Updates 

In this issue: 

 

• Take a closer look at Corebridge Financial renewal rates 

• The Elite Producer Compensation Program (EPCP) 

• Cross-Border Sale Exception Process for NY Residents 

 

 

http://image.email.anico.com/lib/fe641570706407797213/m/1/1779f027-6ffa-489a-9676-9acd0521ac35.pdf?WT.mc_id=
https://lad.americannational.com/content/lad/home/products-and-services/single-premium-annuities/Indexed/smart-start-accumulator-series.html?WT.mc_id=
http://docs.uuinc.com/news/AN%20annuity%20product%20portfolio.pdf
https://vimeo.com/1076195142?share=copy
http://docs.uuinc.com/news/Corebridge%20annuity%20updates%20june2025.pdf


 
 

 
 

What’s New at Gerber Life 

In this issue: 

• AD&D Face Amount Increased to $500,000 

• What is Life Insurance? (Available in Spanish!) 

• Cross-Sell Opportunities 

 

 

 
 

How John saved $13,111 by participating in John Hancock Vitality 
Real-life customers demonstrate how healthy choices have positively impacted their policies since purchasing them in 

2015.  

 

Spotlight 
In this issue: 

• A cost-effective strategy to protect for today — and 

tomorrow 

• LifeCare — why more flexibility & control matters 

• Legacy and longevity: Why choose LifeCare 

• Exclusive WHOOP wearable discounts 

• New podcast: help guide your clients through the 

anticipated $70 trillion wealth transfer 

• Expanded access to enhanced policy delivery process 

 

 

 
 

Simplify complex business cases 

Business cases can open doors to bigger opportunities — if the process doesn’t hold you back. So LGA simplified every 

step, helping you close cases faster and more confidently. Download the toolkit. 

 

 

 
 

Weekly Market Intel - See the latest insights. 

 

Offer clients solutions on their Terms  
Do you have clients who need added protection for a certain period of time to meet their goals? Maybe until their 

mortgage is paid off or to ensure their family is protected financially while their kids are young. Look to Lincoln 

LifeElements Level Term for clients that need $2.5M, $5M or $10M+ of death benefit protection. 

 

Lincoln’s NEW Indexed Account Analyzer Tool - Watch the demo. 

 

Lincoln Leader for Fixed Annuities 

In this issue: 

• Lincoln Annuity eCapabilities 

• New 5- and 7-year participation accounts on fia’s 

• Optiblend and FlexAdvantage account line-ups 

• Market Intel Exchange 

• Resolving NIGOs 

• Why Lincoln? Review Key Facts 

• Fixed Annuity Resource Guide 

• NAIC training required 

 

 

 

 

 

http://docs.uuinc.com/news/Gerber%20whats%20new%20june11.pdf
http://docs.uuinc.com/news/JH%20vitality%20real%20customers.pdf
http://docs.uuinc.com/news/JH%20spotlight%20june16.pdf
https://www.lgamerica.com/docs/default-source/advisor/rising/business-cases/business-case-advisor-toolkit.pdf
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://cdn1-originals.webdamdb.com/13193_163277604?cache=1749009593&response-content-disposition=inline;filename=TO-STUDY-FLI001_FINAL.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTYzMjc3NjA0P2NhY2hlPTE3NDkwMDk1OTMmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWU9VE8tU1RVRFktRkxJMDAxX0ZJTkFMLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=kHhMRizFdCmCyxH7zJeyyrzgAckUxkhz-aWNOUdsAMrey44-exfmQnr754K3MMzwsWmd~h7pUpv2Cdl05jEnwMXJZHku6QSem4Mtkm4HLcFbVm74MIecQK6zfYImKUDUipt9eq9H4ZXfoC3AqMFpFyBGGQhfCQ4P798QpIcYEojlSWnm8QlZ54fejROCrKslWe80h1T6l6ANlPCb1S17yEMSrIIbcZ1WvtQH1kfYkeVO21RRDyZyH4G7TOKhbKCeWxZWS2KtaPhF80N-Xzskp~RMjPc7jB3ZGYn2dJEsgTnhE3wLoy7fUFwmUqdw5SgcEChcROTs74ENlB6DKkgZ3A__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
https://cdn1-originals.webdamdb.com/13193_163277604?cache=1749009593&response-content-disposition=inline;filename=TO-STUDY-FLI001_FINAL.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTYzMjc3NjA0P2NhY2hlPTE3NDkwMDk1OTMmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWU9VE8tU1RVRFktRkxJMDAxX0ZJTkFMLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=kHhMRizFdCmCyxH7zJeyyrzgAckUxkhz-aWNOUdsAMrey44-exfmQnr754K3MMzwsWmd~h7pUpv2Cdl05jEnwMXJZHku6QSem4Mtkm4HLcFbVm74MIecQK6zfYImKUDUipt9eq9H4ZXfoC3AqMFpFyBGGQhfCQ4P798QpIcYEojlSWnm8QlZ54fejROCrKslWe80h1T6l6ANlPCb1S17yEMSrIIbcZ1WvtQH1kfYkeVO21RRDyZyH4G7TOKhbKCeWxZWS2KtaPhF80N-Xzskp~RMjPc7jB3ZGYn2dJEsgTnhE3wLoy7fUFwmUqdw5SgcEChcROTs74ENlB6DKkgZ3A__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
https://marketingmedia.lfg.com/lfg/DOCS/lfd/emailMarketing/Video/6369163974112.html
http://docs.uuinc.com/news/LFG%20annuity%20leader%20june17.pdf


 
 

 
 

DI for Banking Executives 

Have you considered speaking to Bank Executives about the importance of protecting their income with disability income 

(DI) insurance? Take a look at this case study to get a head start. 

 

New UL Guard/SUL Guard – Watch the product launch call recap. 

 

 

 
 

Express Newsletters 

In this issue: 

• LTCe riders are another tool to help ensure your 

clients estate is protected for life. 

• Mutual’s Simplified Issue portfolio 

• Supporting the Sandwich Generation: How LTC 

Insurance protects multi-generational wealth 

• Bridge the Gaps: Strengthen client protection with 

Critical Advantage 

• Simplified Underwriting: A key advantage in selling 

Mutual's Critical Illness Insurance 

 

In this issue: 

• Our IULs help so you don't strike out 

• IUL Express: Reading the perfect prospect 

• The solution for middle market clients – standalone LTC 

• Having LTC conversations that matter 

• Cross-Selling Critical Advantage 

• Introduce our first Fixed Index Annuity - Ultra 

Advantage FIA 

 

 

 
 

Medical Records Update 
NGL’s medical records vendor is implementing a process for obtaining special authorizations electronically. Learn more. 

 

 

 
 

Asset Care enhancements debut in AZ, CA, FL, IN and NJ – Learn more about Asset Care. 

 

 

 
 

Field News Monthly 

In this issue: 

• Company Structure Matters 

• A Buy-Sell Show and Tell 

• Who Do You Know? It’s Time to Connect. 

• Work with One of the World’s Most Ethical Companies 

 

 

 
 

Solutions for business owners 

With the ready-made Business Owner Life-stage Design (BOLD) resources, your agents can help their clients prepare an 

estate plan that fits their future. 

 

https://compass.massmutual.com/api/public/assets/file/blt80b3f6aeb262254b
https://p.allego.com/t-asMsFCiel-ist
http://docs.uuinc.com/news/MOO%20express%20june11.pdf
http://docs.uuinc.com/news/MOO%20express%20june18.pdf
http://docs.uuinc.com/news/NGL%20medical%20records%20update.pdf
https://pages.oneamerica.com/assetcare2024?utm_source=producercomms&utm_medium=email&utm_campaign=assetcare_st_launch&utm_content=wave1_launchday
http://docs.uuinc.com/news/PacLife%20field%20news%20monthly%20june2025.pdf
https://www.securian.com/financial-professionals/ideas-tools/life-insurance/bold/estate-planning.html


 
 

 
 

New version of Symetra Accumulator Ascent IUL with refreshed rates  
Get important dates, transition rules and more. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186   

(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787  www.bsibroker.com    

BSI does not offer variable insurance products. 

http://docs.uuinc.com/news/Symetra%20accumulator%20ascent%20iul%20new.pdf
http://www.bsibroker.com/

