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American National

Guaranteed Index UL
American National has one! It's called Signature Protection IUL. Highlights include:
e Dialable No Lapse Guaranteed Death Benefit from age 80 to 121! Strong NLG pricing.
e Competitive Cash build-up featuring 4 index strategies aligned with the S&P 500 Index and NASDAQ + 1 fixed
account.
e Max Issue Age to 80; $250k minimum Face Amount; not available in NY.

Overview of Products and Services Portfolio Guide
Download this great piece that highlights the best of American National.

Life Spotlight

Read the February 28" issue, including:
e Life, annuity, and pension printed materials available e  Four Critical Business Strategies
e  Family Financial Needs Analysis

Athene

Helping Clients Talk Finances with their Families - webinar replay and materials
e Watch the webinar replay. e Download the presentation.

Corebridge Financial (American General)

See how IUL can help tame market volatility

Index Universal Life (IUL) is a powerful solution to supplement retirement income. Easily explain an [UL's benefits with our
updated interactive consumer tool 'Life with Confidence’. And since it is user-friendly, clients can learn at their own pace
too.



https://img.anicoweb.com/wps/portal/img/home/products-and-services/life-products/indexed/Signature_Protection_IUL
http://www.uuinc.com/news/AN%20overview%20guide.pdf
http://www.uuinc.com/news/AN%20life%20spotlight%20feb28.pdf
https://register.gotowebinar.com/recording/4771443296282764718
http://www.uuinc.com/news/Athene%20helping%20clients%20talk%20to%20their%20families.pdf
https://view.officeapps.live.com/op/view.aspx?src=https://live.cloud.api.aig.com/life/connext-fdm/download/100AicF6FGkgO9MMYvefTIwGZHtRC-tXrfuztwQg5VcRri1p2_v7khBgBJDL-qwkPiGzj0-W9hB52foOYg65_kOMng&utm_source=sfmc&utm_medium=email&utm_term=IUL-interactive-client-tool-btn&utm_campaign=iul-tool-aglc202279_02202024_life_brk_iulict_egt_edu_life_iul_ss&utm_id=8169486&sfmc_id=283579706

Annuity Updates
Read the February 2024 issue, including:

e Introducing a performance triggered index strategy e  The Elite Producer Compensation Program (EPCP) has
on the Power Series of Index Annuities in New York been extended through 2024

e  UPDATED INFORMATION - Florida Adoption of the e  Web address changes
Revised NAIC Suitability in Annuity Transactions e Individual Retirement service update

Genworth Financial

In-Force Rate Action announcements:
e Ohio: Choice 1 with Lifetime Stable Premium Option
e  Ohio: AARP Group, My Future, My Plan
e Nevada: Privileged Choice & Classic Select with Flexible Benefit Option and 1% Benefit Increase Option
e Ohio: Privileged Choice & Classic Select with Stable Premium Option and 1% Benefit Increase Option
e Pennsylvania: Pre-PCS

Illinois Mutual

Quarterly DI Incentives

Earn up to $900 in cash bonuses each quarter by hitting the disability income insurance (DI) sales targets. Visit BSI's
Incentives Page for complete details.

Integrity Life

MultiVantage SPDA: 3% minimum, full renewal comp to age 96, no new paperwork - Learn more.

John Hancock

Enhanced Protection IUL
Protection IUL has improved performance potential with powerful living benefits. Learn more and get resources to use.

In-force LTCi rate action - Learn about the notifications scheduled for late March.

Spotlight News

Read the February 20" issue, including:

e Update to Amazon Prime Benefit e  Case study: reframing the story of "my client wants

e An IUL solution for today — and tomorrow guarantees"

e  Show employers how they can build on their benefits e  Protection Term ‘23 is now approved in California
package with Premier Benefit IUL e  Podcast: Unlocking the heart of estate planning —

e Meet your clients' needs with our customizable living leaving a final act of love

benefits solutions

Lincoln Financial Group

Weekly Market Intel - See the latest insights.



http://www.uuinc.com/news/Corebridge%20annuity%20updates%20feb2024.pdf
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4OHCh1R9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4OHAARPR3.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4NVCh2R9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4OHCh2R9.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
https://pro.genworth.com/riiproweb/productinfo/pdf/158635V4PAPrePCS-R10.pdf?utm_source=producer&utm_medium=email&utm_campaign=bulletin&utm_content=weekly_bulletin
http://www.bsibroker.com/incentives.html
http://www.bsibroker.com/incentives.html
https://www.accessful.com/pdf/CF-31-11004.pdf
http://www.uuinc.com/news/JH%20enhanced%20protection%20iul.pdf
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/hidden/LTCNewslink%20RateAction_R82_Final.pdf?mkt_tok=MDE0LVBCWi0xMDcAAAGRii_sGxI9cQ8exK26fWken37ZnhnugOcslKTgqdrDufRHkIwjmZdAdV3MUtLtvpAx2cbRdG5AYHsDahtyKbJct1LxBRURXmJAU8zQ7YOzlH_ZHA
http://www.uuinc.com/news/JH%20spotlight%20feb20.pdf
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights

MYGuarantee (MYGA) - See the MYGuarantee Fact Sheet.

OptiBlend FIA — NEW SALES IDEA

This new sales piece goes over a 50/50 mix allocation idea leveraging OptiBlend 7 with the 1 Year S&P 500 Performance
Trigger and 1 Year S&P 500 PAR.

Lincoln Leader for Life Solutions
Read the February 26™ issue, including:

e Indexed Universal Life Portfolio Rate Updates e Update to MoneyGuard Cancel Date Guidelines
e  Product Update: WealthAccumulate 2 IUL (2020)

Lincoln Leader for Fixed Annuities
Read the February 20™ issue, including:

e Cost of waiting e APV and Fair Market Value client letter mailings

e Digital resource guide e Updated web content for the 2023 tax season

e New blog post e Tax form information

e  Online account management e IRA contribution information
MassMutual

SpecialCare for Special Needs

Our SpecialCare program helps make a modest amount of life insurance coverage available to individuals with special
needs, with the goal to offer guidance and financial solutions for caregivers and provide a protection solution for their
dependents.

The Gift that Keeps on Giving
Purchasing a participating whole life insurance policy for a child or grandchild is an enduring gift that could truly last a
lifetime. Watch our client-facing Gift of a Lifetime video or learn more with our consumer brochure.

MMSD Underwriting

Read the February 26" issue of, including:
e  SpecialCare for Special Needs
e  What's the Impact of Unearned Income?
e A Case Study: Breast Cancer

Mutual / United of Omaha

Learn about the tax benefits of owning long-term care insurance
e Watch the webinar recording.
e Download the presentation slides.
e Review the Long-Term Care Tax Guide (Producer Use Only)
e Share the Long-Term Care Tax Advantages for Individuals (Consumer-Facing)
e Share the Long-Term Care Tax Advantages for Business Owners (Consumer-Facing)

Express Newsletter
Read the February 28" issue, including:

e The transparency, strength, and stability of our IULs e DI Underwriting Quick Reference Guide
e  Your One-Stop Shop for all things Simplified Issue Life e DI Secure Messaging Portal URL Change
Insurance e  Get the attention of new customers

e LTCiimpacts people's lives e Who has your cancer policy?

e Our LTCi policies give your clients choices e Deferred Annuity rates increased March 1, 2024


http://www.uuinc.com/news/LFG%20myguarantee%20facts.pdf
http://www.uuinc.com/news/LFG%20fia%20sales%20idea.pdf
https://cdn1-originals.webdamdb.com/13193_106977846?cache=1602261600&response-content-disposition=inline;filename%253DLincolnLifeLeader101220.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTA2OTc3ODQ2P2NhY2hlPTE2MDIyNjE2MDAmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWUlMjUzRExpbmNvbG5MaWZlTGVhZGVyMTAxMjIwLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=jO08DybuykwvpXRCjmD8cDzh2KNfLgW3QID9UmSKlvRaM7n1olVuCWWJBrH4PA1HlcMNkgqt-NEZ25v7QpqKvH0SmfanZ7jeeoaNsKgEb1t51U8WdX701vpMfBd4c6ay-9Qy5NvHst371Squ9G73-gVR2pXYQSXcj9eSDmwi2r2vlGtdn0zbR-x93yxiz76o-lawTW7C5XG5s9h33jVblh8fcyc3Gc3UCbSEf7cpKVdvlzFJeE7wqBTji5c2pqwUonGt3SedFp~X-zceVSS1xIqBuQr-WTh2fBQORRBbENTWwLJt0FH8RyCPxH0Nx6Mrkgtu4m9m7U867Nt0yYp-WQ__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
http://www.uuinc.com/news/LFG%20annuity%20leader%20feb20.pdf
https://fieldnet.massmutual.com/public/specialcare/pdfs/sc1077mmsd.pdf
https://www.youtube.com/watch?v=A1cu7dyYqvw
https://fieldnet.massmutual.com/public/life/pdfs/li7026.pdf
http://www.uuinc.com/news/MMSD%20und%20feb26.pdf
https://www.mutualofomaha.com/esp/e3231/621735_LTCTaxation_Webinar_Recording_24-02-14.mp4
https://image.e.mutualofomaha.com/lib/fe36157075640475721677/m/1/6d2cc973-3ee4-4066-96cf-146eb0d19a0b.pdf
https://www.mutualofomaha.com/esp/e3231/420290_0124.pdf
https://image.e.mutualofomaha.com/lib/fe36157075640475721677/m/1/3f3c3fc4-3489-4d41-8ef3-01a19361490c.pdf
https://image.e.mutualofomaha.com/lib/fe36157075640475721677/m/1/e8552baf-8339-4507-8706-f43a56746be5.pdf
http://www.uuinc.com/news/MOO%20express%20feb28.pdf

Protective Life

In the Loop
Read the February 2024 issue, including:
e  Our latest reprice of Protective Classic Choice term e  Simplify tax season: Download 2023 tax documents
e  Move your business forward with Protective Velocity now — secure, easy and online
e Let clients know how life insurance is the ultimate e  We're updating interest rates on select products
expression of their love e Eligible permanent products for conversion

Securian Financial

A competitive alternative to GUL

When you think about long-term guarantees and competitive premiums, Guaranteed Universal Life (GUL) may come to
mind. But if your clients are looking for affordable, lifetime protection and greater potential for cash accumulation — you
may want to consider Indexed Universal Life (IUL) insurance. See how Eclipse Protector Il IUL compares by offering the
best of both worlds.

106,000 and counting...

That's how many times Securian Financial's ideas and tools library has been visited on securian.com. That number signifies
A LOT of business-building strategies being leveraged in the industry.

Have you explored securian.com/life-ideas yet?

Newly expanded, it offers programs on topics such as estate planning, working with business owners or families with loved
ones who have special needs, taxation and more.

Symetra

Symetra’s MultiLife Business Program helps businesses retain top talent
Are your business clients concerned about a potential “knowledge gap” on the horizon? Two key drivers are making it
more important than ever to retain key employees:

e During the pandemic, voluntary employee turnover reached levels not seen since the 1960s and 70s.
e Employers are about to face a “silver tsunami” of retiring baby boomers who make up nearly a third of the entire
workforce—56% of which are in leadership positions.

Fortunately, companies can take proactive steps now to develop and retain rising young talent and mentors and help
ensure the future success of their business.

In this case study, see how two business owners implemented an executive bonus plan with Symetra’s streamlined,
guaranteed issue MultiLife Business Program using Accumulator Ascent IUL to provide key employees with life insurance
that can help them today, not just when they’re gone.

Does Medicare cover nursing home care?

Are your clients aware of what is and isn't covered by Medicare? A survey reported in Money Magazine found that 40% of
baby boomers believe Medicare will pay for nursing home stays if they need help with daily living activities such as
dressing and eating. Unfortunately, that may not be the case.

This is a good reason to talk to your clients about Symetra’s Accelerated Death Benefit for Chronic Care Advantage Rider
that's available on their indexed universal life products.



http://www.uuinc.com/news/PL%20in%20the%20loop%20feb2024.pdf
https://www.securian.com/financial-professionals/products/individual-life-insurance/indexed-universal-life/eclipse-protector?cid=em_finpro_&tid=2566456&sub_id=56243723&jobId=43054786&listID=5148011&batchID=2002
https://www.securian.com/financial-professionals/products/individual-life-insurance/indexed-universal-life/eclipse-protector?cid=em_finpro_&tid=2566456&sub_id=56243723&jobId=43054786&listID=5148011&batchID=2002
https://www.securian.com/financial-professionals/ideas-tools/library.html?cid=rd_finpro&tid=2426501&sub_id=1448163163&jobId=43057949&listID=5148010&batchID=2007#tab-3
https://symetra.bynder.com/m/1ecd344d20df439d/original/MultiLife-Business-Program-Case-Study.pdf
https://symetra.bynder.com/m/18c41c2a75cd54a2/original/MultiLife-Business-Program-Highlights-Flyer.pdf
https://www.symetra.com/our-products/individuals/life-insurance/permanent-life-insurance/accumulator-swift-notes/?utm_source=life-email&utm_medium=Symemail&utm_campaign=ELIM-906&utm_content=text-link
https://symetra.bynder.com/m/30456c7fbf4963f0/original/Chronic-Care-Advantage-Rider-FAQ.pdf?utm_source=life-email&utm_medium=Symemail&utm_campaign=ECPM-365&utm_content=cta-button

With this optional rider, policyowners can choose to access a portion of their death benefit (50% or 100%), with monthly
payments of either 2% or 4%, if the insured is certified by a health practitioner as being chronically ill.

Transamerica

Write at the Speed of Business

Propel your final expense business forward with digital application and delivery. DocuSign and eDelivery save time and

hassle for both you and your clients, providing an experience that's fast, secure, and up to date. Get more clients protected
faster. Learn more about Transamerica’s digital tools.

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186
(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787 www.bsibroker.com
BSI does not offer variable insurance products.



https://www.transamerica.com/insurance-central/tools?utm_source=exact-target&utm_medium=email&utm_campaign=20240226_feesdeliv_3319566_bkg_c1e1_product&utm_content=3319566BKG_inscentral#s-docusign&SubscriberID=21187126&MID=523010189&SubscriberKey=0034o00001hdQryAAE&BatchID=4&DataSource=FinalExpense_All
http://www.bsibroker.com/

