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Life Spotlight 

Read the March 14th issue, including: 

• Signature Performance IUL offers individuals a life 

insurance policy that not only offers a death benefit 

but also allows them to have flexibility in accessing 

cash flow during their lifetime. 

• New Product and Service Portfolio 

• Advantages of a Buy-Sell Agreement Funded with Life 

Insurance

 

Annuity Watch 

Read the March 7th issue, including Full Commission on Internal Annuity Exchanges.

 

 
 

FIA Pricing and Power of Diversification – Watch the webinar recording. 

 

Helping your sandwich generation clients succeed – webinar replay and materials 

• Watch the webinar recording. 

• Get the Sandwich Generation Toolkit. 

• See the Understanding the Sandwich Generation e-Book. 

• Download the Parent Conversation Card. 

• Download the Children Conversation Card. 

 

 

 

 

 

http://www.uuinc.com/news/AN%20life%20spotlight%20march14.pdf
http://www.uuinc.com/news/AN%20annuity%20watch%20march7.pdf
https://event.on24.com/wcc/r/4459114/6281CF6AD6466C262BCAB5E92FB2131E
https://event.on24.com/wcc/r/4459109/B2C00B4DEB72E144C2EA69278D222D50
https://www.athene.com/producer/tools/sales-toolkits/sandwich-generation
https://view.ceros.com/imprint-content/athe-ebook-sandwich-gen/p/1
https://athenecentral.widen.net/s/dk96kwdwvz/23630
https://athenecentral.widen.net/s/qcmg8svpfr/23629


 
 

 
 

Help women address their financial concerns – Start the conversation here. 

 

Improved Select-a-Term rates – See the bulletin. 

 

Lifetime Income Choice - New Enhanced Income Benefit 

Beginning March 25, 2024, Power 7 Protector Plus Income and Power 10 Protector Plus Income index annuity contracts 

issued with the Lifetime Income Choice guaranteed living benefit will now include the new Enhanced Income Benefit 

should clients require confinement care. The Enhanced Income Benefit provides for increased income by up to 200% of a 

clients Maximum Available Withdrawal Amount (MAWA) under the rider for Single Life or 150% for Joint Life when 

qualifying conditions are met. Learn more. 

 

 

 
 

Selling DI to Real Estate Agents 

Real estate agents are always on the move; visiting properties, meeting clients and hosting open houses - and are perfect 

candidates for disability income insurance (DI). 

 

Illinois Mutual offers marketing materials to help you grow your business with messaging prompts tailored for specific 

markets that are a good fit for DI, such as real estate agents: 

 

• A targeted marketing flyer 

• Content for a pre-approach email 

• A personalized pre-approach letter 

 

 

 
 

AnnuiTeasers 

Short. Sweet. And social. These 15-second, interest-piquing mini-vids are great for quick client emails or snappy social 

media posts. See for yourself. 

 

 

 
 

Navigating change: Innovations in life insurance – Listen to the new podcast. 

 

 

 
 

Women in life insurance: An untapped market 

This Women's History Month, LGA is embracing the spirit of empowerment and recognition by shining a light on an 

underrepresented demographic in the life insurance sector — women.  

 

The "Make Your Mark" Campaign in a Box is a meticulously crafted toolkit designed to equip advisors with the resources 

they need to effectively reach and serve women, ensuring their financial security and peace of mind. Download the 

campaign. 

 

 

https://adminplus.fgsfulfillment.com/View/corebridgefinancial/1/AGLC110487?utm_source=sfmc&utm_medium=email&utm_term=start-the-conversation-btn&utm_campaign=womens-financial-concerns-aglc201990_03052024_life_brk_wif_egt_sai_life_mpro_ss&utm_id=8222747&sfmc_id=283579706
https://live.cloud.api.corebridgefinancial.com/lnr/dbp-fdm-admin/download/100AicF6FGkgO9MMYvefTIwGZK8iUiDUudI08vIamJP5qJrbhXF5Go0fydnnePFvwNkAoBhjY_uzP4sYlHpkn2t74g?utm_source=sfmc&utm_medium=email&utm_term=reprice-details-btn&utm_campaign=repriced-select-a-term-aglc202284_03112024_life_brk_iae_egt_edu_life_term_ss&utm_id=8265020&sfmc_id=283579706
http://www.uuinc.com/news/Corebridge%20enhanced%20income%20benefit.pdf
http://www.uuinc.com/news/IM%20real%20estate%20flyer.pdf
http://www.uuinc.com/news/IM%20real%20estate%20email.docx
http://www.uuinc.com/news/IM%20real%20estate%20pre%20approach%20letter.pdf
https://www.youtube.com/playlist?list=PLgj9ieU4kCbfgW4-SciTAQXHKjmCzBd0V
https://sales.johnhancockinsurance.com/financial-professionals/NLI/life-insurance/sales-tools-and-resources/hancock-talks-podcast.html?branch=NLI&redirect=life-insurance.html&mkt_tok=MDE0LVBCWi0xMDcAAAGR4V9IANwJfp9pUTXq0kK_xfLoMzPxOEyxATCsCEUodYmtAgETu9B563Hs1ILdLFAp9Gs3JRtwARUusvVfqjbryaXd17g0USRDF28NZlRI-S_1k-s
https://info.lgamerica.com/e3t/Ctc/U+113/cS0GQ04/VVs8PN2c5BnjW6HmSy21NSWRqW3_3yVc5bzLfCN2x86y85nR32W6N1X8z6lZ3kvW1FFpHm6Pq4z4W9h4G5r1PY0-DVHXtHk5JR_SpN2XkgHwGYMXnW74ZX2c61G6dnW1kP84Q3ZChfnW6M1Xj980JhzfN7LdfjGl2zm4VVftcm12g4YFW5-pzg42Y372kW6TnvsQ25rsdLW8gk_pP8b2H4XW3tXj337BLfgxW3L-F6G857STWW3ByLWS3TVJtDW3S_n8h3RdC07W76-0567wJCJcW7RJcYB5bk7SzW2277ct1jpgKqW8lPLlF8RZ857W4jl37Z2ZhqKkW7YrwST6B6Zt6W2gFrJQ2_Md70W73YD6k7vb32HW8qS_xV2GsvhQW4BVldz5_4JBgW9d3xLy4QL0L5W55jJ967CSXhXW1stj3R20B3_LW8w2ybm6CG3TCW215x6w6YTMZWW1Y8tFv1CNRTVW1ZmvjL1Cyw9WW95mjNk7qCwwTW3XZmmW61fzyYW6mzCth14TJFsW5DRnty7TlYC2W5G5jQs7sw5hhf7d8FpP04
https://info.lgamerica.com/e3t/Ctc/U+113/cS0GQ04/VVs8PN2c5BnjW6HmSy21NSWRqW3_3yVc5bzLfCN2x86y85nR32W6N1X8z6lZ3kvW1FFpHm6Pq4z4W9h4G5r1PY0-DVHXtHk5JR_SpN2XkgHwGYMXnW74ZX2c61G6dnW1kP84Q3ZChfnW6M1Xj980JhzfN7LdfjGl2zm4VVftcm12g4YFW5-pzg42Y372kW6TnvsQ25rsdLW8gk_pP8b2H4XW3tXj337BLfgxW3L-F6G857STWW3ByLWS3TVJtDW3S_n8h3RdC07W76-0567wJCJcW7RJcYB5bk7SzW2277ct1jpgKqW8lPLlF8RZ857W4jl37Z2ZhqKkW7YrwST6B6Zt6W2gFrJQ2_Md70W73YD6k7vb32HW8qS_xV2GsvhQW4BVldz5_4JBgW9d3xLy4QL0L5W55jJ967CSXhXW1stj3R20B3_LW8w2ybm6CG3TCW215x6w6YTMZWW1Y8tFv1CNRTVW1ZmvjL1Cyw9WW95mjNk7qCwwTW3XZmmW61fzyYW6mzCth14TJFsW5DRnty7TlYC2W5G5jQs7sw5hhf7d8FpP04


 
 

 
 

Weekly Market Intel – See the latest insights. 

 

Lincoln Leader for Life Insurance 
Read the March 11th issue, including: 

• Pricing Update: LifeElements and TermAccel 

• Indexed Universal Life Portfolio Rate Updates  

• Simplified Registration for Corps, Estates and Trusts  

• eSubmission Portal transition extended to mid-April 

• Data Prefill Available for Two Replacement Forms 

• Owner changes During the Client Interview 

• Update to MoneyGuard Cancel Date Guidelines 

 

 

 
 

Don’t miss out on Residency Season 

MassMutual is a leader in Disability Income (DI) Insurance to physicians. 

 

Take advantage of these physician specific materials to help better explain why MassMutual’s Radius Choice is a great 

choice for physicians looking to help secure their income with disability income Insurance. 

 

Protecting Your  

Medical Occupation 

A Physician's  

Income Protection Reality 

Protecting Your  

Medical School Debt 

EPR  

for Physicians 

    

 

 
 

Let United of Omaha IUL’s be your jam!  Learn how they can turn up your sales. 

 

Express Newsletters 

Read the March 6th issue, including: 

• Advantages of Index Loans on products that perform 

as illustrated. 

• Term Life Express (TLE) offers your clients more than 

just affordable coverage. 

• Help your clients stay in their homes with long-term 

care insurance products. 

• Using Inflation Protection to reach a desired LTC 

premium. 

• Affordable Disability Income protection options 

• Secure Messaging Portal URL Change 

• The Critical Advantage opportunity 

• Spring Forward with Critical Advantage 

 

 

 

 

 

 

https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
https://cdn1-originals.webdamdb.com/13193_106977838?cache=1590175294&response-content-disposition=inline;filename%3DEven.pdf&response-content-type=application/pdf&Policy=eyJTdGF0ZW1lbnQiOlt7IlJlc291cmNlIjoiaHR0cCo6Ly9jZG4xLW9yaWdpbmFscy53ZWJkYW1kYi5jb20vMTMxOTNfMTA2OTc3ODM4P2NhY2hlPTE1OTAxNzUyOTQmcmVzcG9uc2UtY29udGVudC1kaXNwb3NpdGlvbj1pbmxpbmU7ZmlsZW5hbWUlM0RFdmVuLnBkZiZyZXNwb25zZS1jb250ZW50LXR5cGU9YXBwbGljYXRpb24vcGRmIiwiQ29uZGl0aW9uIjp7IkRhdGVMZXNzVGhhbiI6eyJBV1M6RXBvY2hUaW1lIjoyMTQ3NDE0NDAwfX19XX0_&Signature=kwfBG8n4MoVZLibNKoVxMIAdaJQARbvAJ6qm2O~a60V17VSoeC5d6BOfiwMxvnCVpxjO1-hTR0~ByhgaYFIb3M-ZBCitjZBla5kDPkpZYjQWPO76wFcSx~szZrrBaqBksTe0OeeZZkGgz~0Yb3u77Dv~-sfA-1QHaV7ZBOO7YFXRUzzPC5J6T4bGpnnPMTXnNQkkj9Mo8Mvr6hxsRCDrDCS1D5r8YvGbrvXdPl85r~5r9Msz1mVr8jSeksIO0URSDmEmLVTnIA5Igm69Y-Et82zcGcyxCJSzQSF51y2tW5b0B034feDdeBt-5I5L-DUZ5-NvGp74clAJFJJesH-H5g__&Key-Pair-Id=APKAI2ASI2IOLRFF2RHA
https://image.e.mutualofomaha.com/lib/fe36157075640475721677/m/1/157cd8e6-d081-44e9-a5a9-8007c1ccf6d2.pdf
http://www.uuinc.com/news/MOO%20express%20march6.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di85001.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di15074.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di85002.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di2613a.pdf


 
 

Read the March 13th issue, including: 

• Help turn up your IUL sales with chart-topping IULs. 

• Two key express products designed to help you 

secure your client's future. 

• Use the Next Steps flyer to help set expectations for 

your LTCi applicants. 

• Long-Term Care clients have choices. 

• Sales Idea: Protect Your Clients' Retirement Assets 

• Determining the right DI coverage for clients 

• Mutual of Omaha's Cancer Insurance offers 

competitive rates, which allows clients to buy more 

coverage. 

• Help clients understand the need and value of the 

Mutual of Omaha's Critical Advantage portfolio 

products. 

 

 

 
 

Planning for the Sunset - sales idea 

Clients don’t like surprises when they could involve missing out on federal gift and estate tax exemptions. Let them know 

they have less than 22 months to leverage them. Activate this sales idea by using the sales kit on the Trimester Sales 

Strategies site. 

 

 

 
 

Insurance Solutions for Single Parents 

SBLI offers competitive term insurance, complemented by a fast and user-friendly digital sales process. This enables real-

time underwriting decisions, empowering you to provide your clients with an affordable and convenient solution that 

meets their unique needs. 

 

They've developed a suite of exceptional sales tools specifically designed to enhance your engagement with prospects. 

See their materials for single parents. 

 

 

 
 

Can life insurance help relieve clients’ long-term care concerns AND protect beneficiaries? 

In addition to life insurance protection, Symetra’s indexed universal life (IUL) products can provide monthly payments to 

help pay for care or other expenses if the insured is diagnosed with a qualifying chronic condition. 

 

Symetra’s Accelerated Death Benefit for Chronic Care Advantage Rider can be tailored to each client’s individual outlook 

toward the future cost of care. In a hypothetical scenario, we show a 55-year-old male with a $500,000 Symetra IUL policy 

and our Chronic Care Advantage Rider with a 50% acceleration percentage and 4% payout after he is diagnosed with a 

chronic condition. 

 

Check out the rider comparison to see how Symetra’s included and optional chronic illness riders compare. 

 
 
 
 
 
 
 
 
 
 
 
 

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186 
(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787  www.bsibroker.com 

BSI does not offer variable insurance products. 

http://www.uuinc.com/news/MOO%20express%20march13.pdf
https://view.ceros.com/prudential/trimester-marketing-2024-ili/p/5?mkt_tok=NzAzLU5IUi04NDkAAAGR0b2Fcc0qlb84i6bPCVMnSaevdBuX3sWp8z2FTgY5Na95aMn-okAXqhNbdvRErMdYLIQo4NPHUJRivxFDDC0733IHajogrxFMhS4h3NH5
https://view.ceros.com/prudential/trimester-marketing-2024-ili/p/5?mkt_tok=NzAzLU5IUi04NDkAAAGR0b2Fcc0qlb84i6bPCVMnSaevdBuX3sWp8z2FTgY5Na95aMn-okAXqhNbdvRErMdYLIQo4NPHUJRivxFDDC0733IHajogrxFMhS4h3NH5
https://www.sblibrokerage.com/marketing-tools/sales-strategies/?_sft_asset-sales-idea=single-parents
https://symetra.bynder.com/m/42f9a5156211728/original/ADB-for-Chronic-Care-Advantage-Rider-Fact-Sheet.pdf
https://symetra.bynder.com/m/7d276d7164679da7/original/Chronic-Care-Advantage-How-It-Works-Flyer.pdf
https://symetra.bynder.com/m/1ae046ddd2defa9c/original/Chronic-Illness-vs-Chronic-Care-Advantage-Rider.pdf
http://www.bsibroker.com/

